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“NMwg mpoBAEneTe TNV Mopeia tou e-commerce otnv EAAadbda
oto dyeao [léA/\OV,‘ » e ap19uod xpnotwv

MOAY APKETA
ANOAIKH ANOATIKH
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Ta apgowg EITOUEVU kaAa
“NMwg mpoBAEnste TNV mMopeia tou e-commerce otnv EAAada
OTO Aueoo ueAldov;”
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2E APIOMO XPHXTON 2E AZIA / TZIPO

MOAY APKETA MOAY APKETA
ANOAIKH ANOATIKH ANOAIKH ANOATKH
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'H KOolvn 61lamiotwon!
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jAandvnaav Katda M.0. o€ online ayopé¢ toug TEA. 6 UAVEG
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'Ta MAEOVEKTHHATA
yia touc e-shoppers

MEZA AlIO TA MATIA TON R3yiie (o))

ZUYKPTIVOUV TUUEG MPLV ayopdoouV

OIKONOMIA ; oy
Ta 161a npoiovra

OE XOQUNAOTEPEG TLUEG

Omowa wpa 9€Aovv, O,T1 F€Aouv AUTWVOUV XPOVO
T T pat , O, | v Xp

KANAME!  Window shopping
o Alyo xpovo

lMpoiovta nmou OV umdpyouv oOTnV MOAn/xu
NOIKIAIA P (0)( n V9 (o4 55

| «<EMBEAEIA» loiwkiAia
i EMAoywvV



‘ Ynapxei, BEPara,

¥aann oun
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‘Ta HELOVEKTNUHATA
yia toug e-shoppers %

Asv ATIONAMBANOYN tn xapa

Asv EXOUV TOV «@PUOLKO EAEYXO»
Tou mnpoiovtoc!

va nave yia wvaia 43

Aev €xouv. POBOYZ yra
v AZQANEIA twv nA. ayopwv

43

Aev [IEPIMENOYN

yia va riapaAaBouv 33

Agv mAnpwvouv
METAQOPIKA

Asv AANAZOYN

| s 27
: OUVHOELEG




Key learning ;!

H AFOPA EINAI ANOAIKH KAI
iEEEI\IZZOMENH

MHN ANHZYXEITE &
MHN ZYIT'KPINETE CONVERSION RATES

We cannot copy-paste
old media into new media
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16n | poidvta| katnyopieg

noy oI | =i (e*&[IPOBAEMOYN NA ANAIMNTYXOOYN MEPIXXOTEPO

2XTO AMEXO0 MEAAON (TOP 5) %
Eloltipla / 63
&evoboyeia

Pouxa 55

E16n super market QP:;KA
(o]

HAektpovika, H/Y, 45 A=EZOYAP
Klvntd, tablets 43%

Noroutowa! !! 43

. Otiénrote €xer pra «uno:peprri» twri, Oev xaAasi kar Exer aprepwIel
aK)\npn Ka1 ovotnuatiky 6ouvAsrd miow amo to e-shop, health, beauty,
616/\1.a, aopalereg, DIY & home improvement, kpaoird, motd..
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T1 6a BonOouoce otnv avamtuén;

H 6ieukoAvuvon online mAnpwuwv
KAl N EVNUEPWON TOU KATAVOAAWTH AZOAAEIA
OXET1KA HE aUTO

E-shops nouvu aveBalouv to eninebdo &

= i EZYMNMHPETHZH
givalr well-managed otnv unmobopn TOUG

Anpioupyia nmepi1BAAAOVTOG
Vyia EAKUOTLKEC QYOPEC:
payeia, €kmAn&n
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"1t takes two

| to tango!
TI OA BOHOOYZE THN £
%

KaB1€épwon tng 63
ouvnoelag
E€oikeiwon pe tnv v
TEXVOAoyia

AvEnon eumiotoouvng
ota eshops

5
BeAtiwon tng 55
molotntag twv eshops
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Key learning m

H ArOPA OPIMAZEI KAI BEATIONETAIL

ME TO XPONO

AIANEMIMNOPOI KAI KATANAANQTEZ
2IXHMATIZOYN MAZI

TO NEO XAPTH

_jAzmAAEIA|EEYHHPETHZH|EMHEIPIA
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E-SHOP vs OYZIKHZ NAPOYZIAZ:

H anvy'andl 2TPATHI IKH




MONO OYZIKA
KAT/TA
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Ma EKE1VOUG TIOU E€YOUV UHOVO

NAEKTPOV1KN mapouocia.

H TOPEIA [1POBAEIETAL..

* 2E APIOMO XPHZTON 2E AZIA / TZIPO
NMOAY o (o)
ANOAIKH 3 7/° 18/°
APKETA (o) )
ANOAIKH 53/° 63/°

907 817
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Ta EKETVOUC TIOU E£XOUV HOVO
NAEKTPOV1KN mnapouoia..

MEIONEKTHMATA % MAEONEKTHMATA

O xpriotng AEN EXEI

... MeyaAutepn EMBEAEIA os meAateia
EMNAQH pe to mpoiov 4 2l

SKkAnpSc ANTAFONIZMOZE .
45 puslaalisas Eutepucs ANATTYZZOMENH ayopd 52

METAAH erevouon yia XAMHAH enevouon
va avarttuxdsel owota MeyaAsg [POOIITIKEE

XAMHAA repi0wpia XaunAeg TLUEG
Xtumouvtol o1 T1UEG UE KaAa [TEPIGNPIA

XANEI ayopaocte¢ XaunAa KOXTH
Uovo a6 @uolka & overheads




1a eKelvoug MOU E£XYOUV HOVO
NAEKTPOV1KN MOpouoida.

KAIMOIA TIPS A0 TOYZX [ 311 (e}

H ¢uoiki mapoucia Snuioupyel ptLotoocuvn
‘ Kat autd Asimen

' Exouv va Eemepdoouv tov «PO0 TOU QyVWOTOU» Kat
TNV avdykn Tou KatavaAwth va PLANCELl UE KAmolov,
av KAati dev mAsl KaAd

Xpeialetalr £mevOUOCKH O0TO NAEKTPOVIKO KATAOTNUA KOl
enévbuon oe OlLadriuLorn, ouvexé€g TpeELMO..

XpeladetTal UTIOLOVI) Kal TPOOOYI oT1G nMpoobokieg:
n enévéuon 6ev €pxetal nmiocw TOCO yprRyopa
i 600 vopilouv KAmoilotl
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TH ouuBouAn v1a ooouq EXOUV
uévo PUOTLKO KATAOTNUA

mNa enevbuoouv AMEZA o€
eshop |
| m Noo MEAETHZOYN tnv ayopd
4 KOl av €XE1 TMPOOMT KN
va enevdduoouv o€ eshop
® Na mopoapeivouv ota
Puo1kd KotoaotThpata
% ———
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a 6ooug €yxouv KO TO 2

1iao

Bravo!

| AMOAAMBANOYN
nAeoveKTipata & twv 6vo

EEunnpetouv YIIAPXON &
NEO meAatoAdyro

Avtipetwniouv ToOVv

ONLINE ANTATQONIZMO

AkoAouBouv thv TAZH
TNG €moxng

- Anté to online oto ¢uolkéd
leQPIZ METAQOPIKA
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Ta 6ooug €xouv KOl TO 2

Bravo!

‘0 ouvbuaouoc guorkou pe online OUVATA, CUVOUAOTLKA eunvéer
o1youp1ra otov katavaAwtlhi 6Tti To npoidév eivar ekei -look & feel-,

aAAd.. Zuyxpovwe xperdlstar UELWON OTO KOOTOCG xuwpou display
Orevepywvtac arootoAEC ano amodiKec’

‘To @uUO1K6 Katdotnua 6iver tnv EUMELPLA 0TO NAEKTPOVIKG

ka1 Tpoosyyilovtal VEOL QYOPAOTEC mou TO (PUOLKG
éev Oa umopouoce va npoosyyioeir’

‘Znuaocia £X€1 TO QUOLKO KATAOTHUA VA EMEVOUOEL OwoTd

0TO NAEKTPOVIKO Tou yrati TO MLOTEUEL WG UEOO KAl UEAAoV,
j OX1 UOVO va «TO KAVEL yid va To Kavei»’
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TTlpéc | ykaua: %

Toé1a 1 61aPopETIKA;

&

mIATA ykapoa, IAIEX T1pEC

m XAMHAOTEPEZ ti1pég online
yia ta 1dia mpoilovta

W ATAOOPETIKH ykapa kat
T1UEG
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Tipac | yKapa:

Toé1a 1 61aPopETIKA;

‘Na undpyxelr UETYUQ EUMOPLKNG OTPATNYLKNAG kar yia T1C TIUEC
Kai yia TN yKaua: m.X. TPpoiovia UOVO OTO NAEKTPOVIKO h/Kai
UE €101KEC TLIUEC oOTo site kar, B£Bara, sKkeiva UE KOV MOALTIKN
ka1 ota 6vo’

‘Na rnpoodiropioouv to psiyua skeivo mou KaviBaAilelr Aryotepo
To core business’

‘KaAdé sivar va unv OKOTWVEL TO £va TO dAAo,

pe 61APOPETIKA TLUN TOALTLKWV,
n.x. 6oocer¢, puetapoprka, Loyalty scheme’
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Tia 60ouc £youv KOl TO 2:
NMOU VA EMEVOUOOUV NMEPLOCOTEPO;

2to QOYZIKO o

EZIZ0Y kau
=to ota 2!
HAEKTPONIKO
j ‘Achieving multi-channel excellence’



Key learning ﬁ

TA ‘NON-BRANDED’ ONLINE-ONLY SHOPS

| EXOYN MAZI TOYZ TO MEAAON V.V,

H EMENAY2ZH KAI H TMPOZMNAOEIA
EINAI APKETA MEIAAH:

| ASOANEIA | KAOGIEPQSH

H ‘TAANIKH XYNTAIH’ TMPOZTAZEI
[NAPAAAHAH TMAPOYXIA & EINENAYXH ME

| ZTPATHIFIKH | EFPHrOPzH | EMATrPYINHZH




‘0 ouvéuaouoc¢ @uorkou pe online Bonda
otnv YuxoAoyrkn petabaon otic online ayopéc’

‘Aravioups tn UETABAT1IKN mepiodo
- ano tn @uorkl otnv nAektpovikh nwAnon’
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AZOANEIA EZYMNHPETHZH YNOAOMH MPOZAPMOIH

®

YNOXTHPIZH || ‘MATEIA’ EMNEIPIA f3siastiiis
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